
 
 

 For Immediate Release 
 

Nimble Offers Free Year of Social Relationship 
Software to Over 50 Leading Startup Accelerators 

 
Accelerator Initiative Intended to Give Back by Empowering 

Technology Startups with Popular Social Selling and Engagement Platform 
 
Santa Monica, CA (March 4, 2013) – Nimble, the pioneering social relationship management 
platform,  announced that it is launching an ongoing program for startup accelerators worldwide. 
As part of its corporate commitment to nurturing technology startups, Nimble is offering a 
complimentary 2-user premium version of Nimble with 100 GB additional storage for 12 months 
(an $1800 value). 
 
“Global future financial growth is dependent on successful technology startups,” said Jon Ferrara, 
CEO, Nimble. “Young startups are traditionally early adopters of new technology and business 
practices, and are the ideal candidates to use Nimble and our social business best practices to 
effectively scale their brands and turn relationships into revenue. With Nimble, teams can 
collectively engage with partners, prospects and customers and turn social conversations into 
business opportunities.” 
 
It’s not just prospects and customers that will bring about success in today’s social business 
environment. Entrepreneurs need to build a professional support network of influencers, analysts, 
editors, bloggers, and partners. Nimble’s founder, Ferrara, has successfully built two global 
technology companies, including GoldMine Software, a pioneering CRM company.  He achieved 
this by building teams who scaled brands and nurtured relationship networks.  Now he wants to 
share the secrets that helped him build his own young companies into successful brands.  
 
Nimble customer and hot startup Little Bird helps marketers, content strategists, and PR people 
discover key influencers on Twitter faster and better than ever before. Little Bird’s proprietary 
technology finds and ranks influencers by analyzing connections among people. 
 
“We selected Nimble because it has social profile integration baked in so we can really 
understand our contacts,” said Marshall Kirkpatrick, CEO and founder of Little Bird. “We love how 
Nimble makes it easy to make sure that everybody on our team is aware of their interests and 
activity online and the history of our interactions with our customers and contacts." 
 
 



 
 
One of the companies that supports startups worldwide is the DEMO Conference. DEMO 
conferences have earned a reputation for consistently identifying tomorrow's cutting-edge 
technologies, and have served as a launchpad for emerging technologies and trends.  Nimble is a 
proud DEMO God winner and will be providing the startups presenting at this year’s conference 
with complimentary Nimble premium software. 
 
“The best startups tirelessly work to promote their brands,” said Neal Silverman, Senior Vice 
President , DEMO. “I like the approach Nimble is taking, providing an engagement platform that 
allows them to switch message and platform as appropriate, automatically connecting the 
conversations the entire company is having with their community to the contacts they're having 
them with. Nimble gives them that and more.” 
 
Nimble is partnering with over fifty leading startup accelerators, including TechStars, Y 
Combinator, DEMO, Global Accelerator Network, LaunchPad LA, Startup Boot Camp, 
Springboard Brandery, F6S, MuckerLab, Chinaccelerator, 10xelerator (10x) and StartupYard. 
 
All startups backed by our growing list of accelerators are welcome to take advantage of the 
complimentary offer of a 2-user premium version of Nimble with 100 GB additional storage for 12 
months (an $1800 value). If your accelerator is not currently partnered with Nimble, please 
contact us at info@nimble.com 
 
More Information:  

• Blog Post: http://www.nimble.com/blog/nimble-accelerator-offer-free-year-of-software/ 
• Screen Shots: www.nimble.com/company/screenshots/ 
• Press Room:  http://www.nimble.com/pressroom/  
• Jon’s bio and headshot 

 
About Nimble 
Nimble is a social relationship management system for businesses, teams and sales 
professionals to help them transform their social conversations and communities into 
opportunities. Nimble opens a whole new channel for companies to engage customers in a two-
way dialogue, combining the power of traditional CRM, classic contact management, and social 
media into a simple, affordable web-based social selling solution. 
Since its launch, Nimble has won PC Magazine “Editors' Choice”, DEMO’s  “DEMO God” 
recognition, Gartner‘s “Cool Vendor” for Social Software and Collaboration, Red Herring Top 100 
Global Finalist, and Paul Greenberg's “CRM Watch List”, published by ZDNet, for three 
consecutive years.  In addition, Nimble was recently recognized in Entrepreneur‘s annual “100 
Brilliant Companies” and “OnDemand Top 25 Private Companies To Watch List.” 
Located in Santa Monica, Nimble is in the heart of the Southern California tech community. 
Investors include Mark Cuban, Google VC, Dharmesh Shah (Co-founder of HubSpot), Don 
Dodge, Jason Calacanis, Matt Ocko, Eric Dobkin (Advisory Director to Goldman Sachs), Eric 
Roberts (Founder and Chair of the MIT Entrepreneurship Center). 
 
For more information, please email info@nimble.com or visit www.nimble.com. Nimble can also 
be found on Facebook, Twitter, LinkedIn and YouTube. 
 
Media contact: Brenda Christensen (818) 307-9942  Skype: brenda-christensen - 
brenda@nimble.com Twitter: @brendachrist 



	  


